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Brooks and Helix proposed tie-up 
Brooks Automation Inc and vacuum
technology and subsystem experts,
Helix Technology Corporation are to
hold a special meeting of stockholders
to vote on the proposed merger of
Brooks and Helix. Subject to stockholder
approval, the merger is expected to
complete shortly after these meetings.
Analysts think the company’s proposed
$450m acquisition of Helix Technology
would further diversify Brooks’ product
lines, while adding additional economies
of scale in manufacturing and distribu-
tion. Brooks last acquisition in May,
2002, was of PRI Automation (PRI) in an
exchange of stock valued at $536m.The
deal added factory transport and atmos-
pheric tools to the Brooks’ portfolio.
More than half of Brooks’ revenues
come from tool-automation systems
(59% of FY 2004 revenues), which 
provide makers of semiconductors with
standard automation features to add to
their tools.
Major product lines include atmospher-
ic and vacuum robots and modules, inte-
grated vacuum and atmospheric
automation systems, and LCD systems
(for flat-panel display manufacturing).
Factory hardware systems (18% of FY
2004 revenues) provide an interface
between the factory floor and manufac-
turing equipment. Factory-automation
software (22% of FY 2004 revenues)
ranges from manufacturing execution
systems, which manage the operations
of an entire fab, logistics software for
scheduling and coordinating workflow,
to individual software packages
designed to meet specific requirements,
such as preventive maintenance systems
for equipment.
Brooks’ 20 largest customers accounted
for 50% of FY 2004 revenues. In FY
2003, the top 10 customers accounted
for 37% of total revenue.The proposed
Helix acquisition would be for a com-
pany whose sales rose 51% in 2004,
reflecting improved demand for its
cryogenic vacuum pumps, vacuum-
measurement components, and support
services.
Helix’ vacuum systems provide enabling
technology for several key steps within
the chip-manufacturing process, includ-
ing ion implantation,PVD, CVD, and
etching.
Applied Materials, the world’s leading
semiconductor-equipment company,
accounted for 28% of Helix’ net sales in
2004 and 20% in 2003).
Analysts see a number of synergistic
opportunities from the Helix deal,
including facilities rationalisation,
manufacturing efficiencies, cross-selling
opportunities, and other economies-of-
scale, that could amount to as much as
$25m in annual cost savings.
Semiconductor equipment demand is
thought to be increasing during the 2H
of 2005 and inventories build-up during
2004 is believed to have reduced during
the first half of the year.
Source: http://www.businessweek.
com/investor/content/aug2005/pi200
50815_2660_pi044.htm
Smith Aerospace acquires Millitech
British aerospace firm Smiths, whose
operating profit rose almost 17%, with
earnings (before interest & tax, exclud-
ing amortisation & exceptionals) of
£420m FY to July 31, 2005, has paid
$33.5m in cash for Massachusetts-
based Millitech.
Millitech designs millimeter wave com-
ponents and systems for use in satel-
lites, science, and the military.
“We achieved underlying growth,
improved our productivity and added
valuable acquisitions.We are also 
seeing the benefit of recent higher
investments in R&D,” says CEO, Keith
Butler Wheel-house.
Smiths’ is the UK’s third-largest aero-
space company behind BAE Systems
and the aero-engine maker, Rolls-
Royce.
Its acquisition, Millitech, focuses on
MMW systems and components. Field
testing and on-site verification of MMW
systems being a unique strengths.
Web: http://www.millitech.com/
